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WORK EXPERIENCE
SOUTHWESTERN ADVANTAGE, Nashville, TN

        Organizational Leader/Student Manager/Salesperson (September 2009 – Present)

· Taught, managed, and motivated 47 salespeople for personal team & led over 85 students during five summers
· Developed public speaking skills through over 500 hours of advanced sales & management training

· Responsible for weekly sales meetings and individual conferences on the selling field
· Conducted 200+ group informational sessions and 500+ individual interviews

· Facilitated meetings throughout the year on advanced sales, leadership, and management training

· Personal Retail Sales of over $358,500 combined in five summer selling periods
· Grew Personal Organization Sales from $134,000 to over $371,600
· Relocated to Connecticut, Maine, New Hampshire, & New York for the summers
        First Year Salesperson (May 2009 – August 2009)

· Independent contractor in direct sales of educational products

· Established success principles through direct sales (i.e. persistence, positive attitude, and personal motivated)
· Prospected and approached over 3,000 families from various socio-economic groups
· Completed all ordering, inventory, accounting, sales, scheduling, presentation and delivery of a product

· Personal Retail Sales of $47,304 in a 12 week selling period and relocated to Massachusetts for the summer
UNIVERSITY OF NEBRASKA AT KEARNEY INTRAMURALS, Kearney, NE


        Student Assistant/Event Supervisor (January 2008 – May 2009)

· Organized, set up, and supervised intramural sports and activities
· Helped with training of employees while visualizing ideas to enhance program
· Kept events running effectively multiple times as an underclassman
· Communicated effectively with employees to ensure success of activities
EDUCATION
UNIVERSITY OF NEBRASKA at Kearney, Kearney, NE (Graduation: May 2011)

· Bachelor of Science Middle Level Education - Mathematics/Business



· GPA: 3.95/4.0
· Personally financed 100% of college tuition and expenses 
HONORS AND ACTIVITIES


Southwestern Advantage
· Top First Year Salesperson (Ranked #4 out of over 1000 first year salespeople) – 2009
· Top Experienced Salesperson (Top 5% of over 1500 salespeople companywide) – 2010-2014
· President’s Club Award (Personal retail sales of $7,200+ in one week) – 2011, 2012, 2013
· Big Check Award (Net savings of over $10,000 from the summer) – 2009-2014
· “I Wanna Win” Award (Best week in personal sales during final two weeks of summer) – 2009, 2010, 2012
· Growth Award (Increase in personal sales of $13,200+ over previous summer) – 2013
· Spencer Hays Award (Personally recruiting 10+ salespeople) – 2012
· Cornerstone Award (Personally recruiting 5+ salespeople while a student) – 2010, 2011

University of Nebraska at Kearney
· Honor’s Program (Fall 2007 – Spring 2011)
· Board of Regents Scholarship (Fall 2007 – Spring 2011)

· Student Education Association of Nebraska (Vice President) – Spring 2008-Spring 2010
· Student Senate (Public Relations Committee Co-Chairman) – Fall 2009-Spring 2010
· Middle Level Education Club (Vice President) – Fall 2009-Spring 2010

Other Honors, Activities, and Volunteer Work
· Catholic Newman Center Resident (Ministry Council Member) – Fall 2008-Spring 2011
· Campus Kitchen (Volunteer) – 2007-2011
· Knights of Columbus (Member and Volunteer) – 2007-Present
· NSAA High School Speech Judge – Spring 2009, Fall 2009
· Habitat for Humanity (Volunteer) – Fall 2008-Fall 2010
· Kearney High Speech Team (Coaching Staff) – Fall 2008-Spring 2009
